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CHHEHAPHE IIJIAHYBAHHA AK IHCTPYMEHT BE3IIEPEPBHOI'O BI3HECY:
WEB-TEXHOJIOTTi (KOMIIJIEKCHUA MIAXIT)

Jasa 3ano6icanHs 36o0ie y pobomi opeaHizayii 3 eidnogioHumu empamamu opeaHizayii Heo6xidHo nidmpumysamu
PYHKYIOHYBAHHA KpUMUYHUX cucmeM, 00 siKux eioHocsimb CRM-cucmemu i siki pakmuyuHo npedcmasnsiroms co6010 npu-
KaadHe npozpamHe 3a6e3neveHHs 0151 0p2aHizayitl, npusHaeHe 0138 asmomamu3sayii cmpameeziil e3aemodii i3 3amos-
Hukamu (kaienmamu). IIpu yvomy kopucmyrwmuvcsi « WEB-mexHo02iaMu», nid skumu 3asguyatl Mawms Ha y8asi Mosu
pO3MIMKU, MOBU NPO2paAMy8aHHS, 6a3u daHux, cucmemu ma naamgpopmu CMS ma iHwi mexHoso¢2ii, Wo dozeossaromob
cmeopreamu geb-calimu, npoepamu ma MazasuHu. B cmammi o6rpynmosano eukopucmauus ERP/CRM-cucmemu ma
if cknadosux wodo cmeopeHHs 6azamogyHkyioHarbHoi WEB-niamgopmu 6e3nepepsHozo 6i3Hecy 3 8i0n08i0HUM nNpakK-
MUYHUM HANOBHEHHAM. AHai3 ny6aikayill ma docaidxceHb 3 CRM cgiduums npo HeobxioHicmb nocmiliHo20 OHOB./1eHHS
8i0N08i0H020 NPO2pAMHO20 3a6e3neyeHHs], A MAKONC po38UMKY io20 Memodo102iuH020 hidrpyHms i nompe6ye nocmili-
H020 MOHIMOpUH2y, 000aMK08020 8UBYEHHS W0J0 NPAKMUYHUX peKoMeHOayill 0415 noainuwieHHs epekmugHocmi po6o-
mu nepcoHasy 8 cepedosuwji CRM-cucmemu. JJogedeHo, wjo ModyabHuUll npuHyun opzarizayii ERP cucmem doseossie
enpogadycygeamu daHi cucmemu noemanHo, NocaAi008HO nepegodsayu 8 ekcnjayamayio 00uH abo Kiabka yHKYioHab-
Hux Mody/ie, a makoc gubupamu mi, AKi akmya/bHi 045 opeaHizayii. Kpim mozo, modyavHicms ERP-cucmem do3gossie
6ydysamu piwieHHs Ha 0cHO8I dekinbkox ERP-cucmem, subuparoyu 3 KosxcHoi Halikpawi y ceoemy kaaci modyai (best-of-
breed). Po36ugka 3a ModyasMu ma i02o yepyno8auHs pizHa, ae 8 6ibwocmi 0CHOBHUX NOCMA4aAbHUKI8 8UJISII0MbCS
epynu modyais: gpinamcu, nepcoHas, onepayii. B peayremami pozsumok CRM mexHo102ill ma iHWux cucmem Kepys8aHHs
ma adMiHicmpy8aHHs 83AEMOBI0HOCUH Mix 8UPOOGHUKAMU MA CNONXCUBAYI8 CMAE 3aNOPYKOI0 AKMUBHO20 PO38UMKY 6i3-
Hecy 6ydb ssko2o macwmaey. /las cniavHoi egpekmugHoi 83aemodii ma ynpasaiHHs MapkemuHaoM ma npodasjcamu, no-
mpi6bHo 3a6e3neyumu epekmusHull eQuHull iHghopmayitiHuli npocmip, dpysicHili do kopucmysauis, wo i Hadae came CRM,
CRM-cucmemu ma iHwi, cxodxci 3a gpyHKkyioHasom ma 3micmom cucmemu. [lodaavwi docaidxicenHss ma yooCKOHA/eHHs
makux cucmem, Maroms 8id6ysamucsi 8 HANPSAMKY 0XONJAeHHS YCix AAHOK 8UpOOHUYMEa ma peanizayii, y0oCKOHANEHHS
8Jice ICHyHOYUX Ma po3pOo6KU HOBUX KOPUCHUX 3ACMOCYHKIB.

Katouoei caoea: 6esnepepsnuli 6iznec, ERP-cucmema, CRM, WEB-mexHo.102ii, 3acmocyHOK, agmomamu3ayisi.

SCENARIO PLANNING AS A TOOL FOR CONTINUOUS BUSINESS:
WEB-TECHNOLOGIES (INTEGRATED APPROACH)

To prevent disruptions in the work of the organization with the corresponding losses of the organization is necessary to
maintain the functioning of critical systems, which include CRM-systems and actually represent the application software for
organizations designed to automate strategies for interaction with customers (clients). In this case use the WEB-technologies,
under which usually mean markup languages, programming languages, databases, systems and CMS platforms and other
technologies that allow you to create websites, applications and stores. The article substantiates the use of ERP/CRM-system
and its components to create a multifunctional WEB-platform for continuous business with appropriate practical content.
Analysis of publications and research with CRM shows the need for continuous updating of the relevant software, as well as the
development of its methodological framework and requires constant monitoring, further study of practical recommendations
to improve staff performance in the CRM-system. It is proved that the modular principle of organization of ERP systems allows
introducing these systems stage by stage, consistently translating one or more functional modules, as well as choosing the
modules that are relevant to the organization. In addition, the modularity of ERP systems allows you to build solutions based
on several ERP systems, choosing from each of the best-in-class modules (best-of-breed). The breakdown of modules and their
grouping is different, but most major vendors have groups of modules: finance, personnel, and operations. As a result, the
development of CRM technologies and other systems of management and administration of relations between producers and
consumers becomes the key to active development of business of any scale. For a joint effective interaction and management of
marketing and sales, it is necessary to provide an effective common information space, friendly to users, which provides exactly
the CRM, CRM-systems and other similar to the functionality and content of the system. Further research and improvement of
such systems should take place in the direction of covering all links of production and realization, improvement of existing and
development of new useful applications.

Key words: continuous business, ERP-system, CRM, WEB-technology, application, automation.

AxkTyasibHicTh npoGsieMHu. 36iit y po60Ti opranisanii, sk npaBuio, IPU3BOJUTH A0 BTPATH NPUOYTKY.
Jlis 3ano6iraHHsA UX BTPAT OpraHizaliis MoBHHHA SKOMOTA J0BIIe NifTpUMyBaTH GYHKI[IOHYBaHHS KpH-
THUYHUX CUCTEM, [0 IKUX BigHOCATb CRM-cuctemu ((Customer Relationship Management), (ykp. - ynpasJiiH-
HS BiiHOCMHAaMU 3 KJieHTaMu)). BoHu npusHayeHi A/ onTuMisanii 6i3Hec-nporieciB i3 B3aeMozil 3 moTeH-
LiHHUMU Ta HassBHUMHU KJiieHTaMHu [1]. CRM-cuctema ¢akTUUHO IpeJCcTaBIIsA€ CO6010 IPUKIIaAHE IPOorpaMHe
3abe3MeyeHHs [1J151 opraHisaiiiif, ike npu3HaueHe JJ1s1 aBTOMaTHU3alil cTpaTeriit B3aeMo/ii i3 3aMoBHUKaMU
(ksrieHTaMM), 30KpeMa /115 MiJBULEHHS PiBHS MPOJaXiB, ONTUMIi3alii MApKeTHHTY Ta MOKpalleHHs 06CIy-
roByBaHHA KJIIEHTIB IJAXOM 30epexkeHHs iHPpopMalii npo KJIi€HTIB Ta icTopii B3aEMOBiJHOCUH 3 HUMY,
BCTAHOBJIEHHS Ta MOKpallleHHs 6i3Hec-MpoIeciB Ta MOAAJIbIIOT0 aHali3y pe3yibTaTiB. BoHa BucTynae sk
cucTteMa i K nijicucreMa iHIIKMX cKIaAHIIIKX cucTeM. CbOT0/iHI Bke BaXKKO YABUTH CKJIaACbKUHM abo GyxraJ-
TepCcbKUH 06JIiK 6e3 3aCTOCyBaHHA CIlelliajli30BaHOro NporpamMHoro 3abesnedyeHHs. Toprosi npeicTaBHU-
KU MaloTh BUKOPUCTOBYBATH cClleljiajbHi JoAATKU AJisi opopMJIEeHHS Ta BiZjpaBJieHHs 3aMOBJIEHHS B 0dic
3 M0oGisIbHOrO TesledoHy (IJIaHLIETY), @ JOCUTh BeJIMKa YacTUHA 3aMOBJIEHb IPUXOAUTD i3 CaliTy BXe y BU-
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VISIAi TOTOBUX 0 0OPOOKHU JOKYMEHTIB. Y TOM ’Ke 4ac B3aEMUHU 3 KJII€EHTaMU, MPUHAUMHI B cepeIHbOMY
Ta MajloMy 6i3Heci, YoMych Ay»Ke 4acTo BeAyThbcsA 6e3 BnpoBapkeHHsA CRM-cucTeM Ta AoCTaTHLOI yBaru Jjo
06s1iky. CRM BuxoAuTh i3 TOro, 110 neHTpoM ¢isocodii 6i3Hecy BBaxKaeThCA KIIEHT, @ TOJIOBHUMU HaMpPSIM-
KaMHU JisibHOCTI KoMNaHii € 3axoAu 1010 3a6e3nedyeHHs eGeKTUBHOIO MapKETHUHTY, MPOJaXKy Ta 06Cy-
roByBaHHs KJi€eHTIB. [ligTpuMKa nux 6i3Hec-1isel BKJIOYae 36UpaHHs, 36epiranHsa Ta aHasi3 iHpopmanii
NpO CIOXKHWBauiB, MOCTa4aJbHUKIB, MapTHEPIB, a TaKOX NMPO BHYTPillIHi nponecu koMmnaHii. PyHkuii mia-
TPUMKH LUX OGi3Hec-1jiJiell BKIIOYAOTh NPOJaKi, MApKeTUHT, NiATPUMKY CIIOXKHBa4iB. 3a3Ha4YUMO, 110 MJIaH
6e3nepepBHOCTI 6i3HECYy MiCTUTh BaXXJIUBY iHOpMallito Ipo cucTeMHu i mpoiecy, siki opraHisaiisi noBUHHa
i TPUMYyBaTH, 1106 NMPOJOBXKYBAaTH MPALIOBATH, KOJU CTUKAETHCS 3 HECTPUATIMBUMHU noAisMu. Toai aus
aHaJi3y Ta ONpal0BaHHIO KDUTUYHUX CUTYalil BUKOPUCTOBYETBHCS TEXHOJIOTIA CLleHapHOT0 MJIaHyBaHHS.
[Ipu ybomy mij miaHyBaHHAM pecypciB mignpueMcrtBa (Enterprise Resource Planning (ERP) mMaeTbcs Ha
yBa3i opraniszaniiiHa ctpareris iHTerpauii BUpoOGHUIITBA Ta ollepalil, ynpaBaiHHSA TPYJOBUMU pecypcamy,
¢$iHAHCOBOTO MEHEPKMEHTY Ta VIIpaBJiHHS aKTHBAaMH, OpieHTOBaHA Ha 6e3nepepBHe GasJlaHCYBaHHS Ta
OINTUMIi3aLil0 pecypciB NiANPUEMCTBA 3a JOINOMOTIOK CIeLia/i30BaHOI0 IHTerpoBaHOro NakeTa NpPUKJIAZ-
HOI'0 MPOTpaMHOr0 3abe3NeyeHHs, 1110 3abe3nevye 3arajbHy MOZieJib JaHUX Ta NpolLeciB 4 Bcix chep Ai-
sabHocTi [1], [2]. [Ipu nboMy KopucTyioThcsd «WEB-TexHOIOTiAMMY, NIl IKUMU 3a3BUYail MalOTh Ha yBasi
MOBH PO3MITKH, MOBU IIpOTpaMyBaHHs, 6a3u JJaHUX, CUCTeMH Ta miaTdopmu CMS Ta iHui TexHoorii, 110
JI03BOJISIIOTh CTBOPIOBATH Be6-caliTH, IporpaMu Ta MarasuHH.

MeTo10 cTaTTi € 06rpyHTyBaHHS BUKopuctaHHss ERP/CRM-cuctemu Ta i ckJ1aI0BUX 1110/j0 CTBOPEHHS 6a-
ratrodyHkiioHanbHoi WEB-miatdopmu 6e3nepepBHOTO 6i3HECY 3 BiZIMOBIAHUM MPAaKTUYHUM HAalOBHEHHSIM.

Anasni3 ocraHHix fgocaifkeHb 1 my6uikanin. [ocrimkennam ¢yHkuiroBaHHA Ta BUKopucTaHHs CRM
y po3po61i i aHasi3y 6i3Hec-nporeciB Ha NiATPUEMCTBI y pi3Hi poku 3aiiManucs Taki BueHi: C. AHTOIYK, €. Mi-
poumHuKoBa, M. Oksangep, JI. [1apex, K. [TenH, O. [ITamenko, O. Coxaupka, O. PomiH Ta iH. Asle LIBUJKOIIMH-
HUH PO3BUTOK iHOpMaLiiHOTO MPOCTOPY MOTPEOYE CBIXKOTO MOT/ISAY HAa MPOGJIEMH, MOB'sI3aHi 3 BUKOPUC-
TAaHHSM TaKUX CUCTeM y 6i3Heci. TakoX, citif 3a3HAUYUTH, 1[0 6araTo YKpaiHCbKUX KOMIIaHil Bce Iie BeAyThb
06u1ik mokynuiB B Excel, a6o iHmux odicuux nporpamax. Lo He cpusie po3BUTKY MaciITabyBaHHIO Gi3Hecy.
[[106 yTpuMaTH icCHYIOUMX | HOBUX KJIIEHTIB, OBOAUTHCS IYKAaTH epeKTHUBHI iIHCTPYMEHTH aBTOMaTH3ali (30-
KpeMa, Bitrix24, Jira, Trello). A pa3om 3 TUM ONTHMIi3yBaTH BHYTPIllIHI IpolecH i mpanoBaTH HaJ| MiJ{BULIEH-
HSM NPOAYKTUBHOCTI CIIiBPOGITHUKIB.

Heo06xizHO 3ayBaXkUTH, 1110 B 3apy6iKHIH JliTepaTypi NOHATTS «CUCTEMU yIPaBJIiHHS B3aEMOBiJHOCUHAMU
3 KJIiEHTaMU» 3yCTpiva€eThCsd HabaraTo YacTillle, a HAYKOBIi He JIUIIe Ny06/iKyI0Th npalli, ajie i akTUBHO 3/1ili-
CHIOIOTB «IIPOCBITHULIBKY Aisl/IbHICTb» cepe/] MPaKTUKIB 3a J0NIOMOTOI0 BiIKPUTHX JIeK1IiH, ceMiHapiB. B ynci
HayKOBIIiB, K0OJIO iHTepeciB sikux nos’sizane 3 CRM, MoxxHa Ha3BaTu 3apy6ixkHux aBTopis: II. ['punbepra [1],
@. Heroena [2], I1. Mosiuno [3], €. Ilefina [4]. CBoi po3po6KH Ha BITYM3HSHUX TepeHax NPonoHyoTh A. Kyni-
HoB [5], [6], C. TpodimoB [7] Ta iHwi.

Bigmomo, 110 cydyacHa KOHKYpeHLis BiOyBa€eThbcs Ha PiBHI cepBicy, SKUH, B CBOIO 4epry, BUMarae 30BCiM
iHmux TexHoJiori i maxony, skum € CRM [8].

BnachHe koHnenuis CRM BukopucTOByBaJiacs lLie B cepefjHi CTOJITTSA 3 pO3BUTKOM CEpeIHbOBIYHOTO Mi-
CTa SIK KOJIUCKU cy4dacHoi uuBinisarii. ¥ ToprouiB 6ysa opraHizoBaHa ¢ikcauis Bciel Heo6xigHoi iHdopmalii
npo KJieHTiB i dakTu BigHOCKMH 3 HUMU. Cama abpeBiaTypa CRM cTasa HabupaTu NONYASAPHICTh 3 CepeUHU
90-x pokiB XX cTOMITTS.

Orsiaf JiTepaTypHUX JKepeJs NoKa3as, 110 Bci BU3HaueHHda CRM MaloTh cnisibHI pucH, 30KpeMa, opieHTa-
L[i0 Ha OTPUMaHHSA 3HAaYHUX NO3UTUBHUX ePeKTIB y JJOBIOCTPOKOBIH MepCHeKTHBI, 33/J0BOJIeHHs NOTpeb Ta
0YiKyBaHb KJIIEHTA.

3a fonomoroto CRM-dyHKIioHANIBHOCT] Pi3HUX CHCTEM aBTOMATHU3YIOThCS 6araTo MpoIeCiB 3 06CIyroBy-
BaHHA KJIIEHTIB, a BCAI HaKONM4YeHa iHPpopMallisi mpo KJIEHTA CAYTYe Ii/IsAM MOAAIBIIOr0 CEPBiCYy MpoAaKiB
i MapkeTunry [9]. 3acobu B chepi MeHePKMEHTY BiJHOCUH 3 KJIiEHTaMU AAIOTh 3MOTY 3iHCHUTH €KOHOMII0
Ha 6araTboX BUTpaTaX, CKOPOTUTH YaC BUKOHAHHS LIMPOKOTO KoJia omepariiif, Ta HalroJo0BHille - KOHIEH-
TPYyBaTHCh HA NMOTpPe6ax KOHKPETHOrO CIOXKHWBava (IPyn CIOKWBAYiB) Ta 3aBOIOBATH MO0 JJOBTOCTPOKOBY
NIPUXUJBHICTB.

JleBoBa KijbKicTb ny6Jiikanii Ta gocaizxenb 3 CRM cBifuuTh Npo HEOOXiAHICTb NOCTIHHOIO OHOBJIEHHS
BiZimoBigHOTO MporpaMHOro 3a6e3neyeHHs, a TAKOX PO3BUTKY MeTO/0JIOTMYHOI0 HOro MiAIrpyHTS i moTpebye
MOCTIHOT'0 MOHITOPHUHTY, 10JaTKOBOT'O0 BUBUYEHHS 1[0/I0 MPAKTUYHUX PEKOMeH/Jaliil 115 moJtinineHHs edek-
THUBHOCTI po60TH nepcoHasy B cepenoBuini CRM-cucremu.

Buksiag ocHoOBHOro marepiasny. /lnisa ctBopeHHs 6araTodyHkiioHanbHoi WEB-miaTdopMu HalbinbL
MepCrneKTUBHOW CJIiJl BBaXKaTU caMe YHiBepcanbHy KoHIenuito ERP (Enterprise Resource Planning, niany-
BaHHS pecypciB MiAIPHUEMCTBA), B OCHOBI IKO1 JIeXKaTh O0CTaTHBO (6isbn) mpocTimi koHneniin MRP (Material
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Requirement Planning - nsianyBanHs MaTtepianbHux notpe6) i MRP I (Manufacturing Resource Planning -
MJIaHyBaHHs BUPOOHUYUX pecypciB). B Hit (ERP-cuctemi) BUKOPUCTOBYETHCSA NPOrpaMHUE iHCTpyMeHTapiH,
KWW JI03BOJIsIE NPOBOJAUTH BUPOGHUYE IJIAHYBAHHS, MOJIE/IIOBATH TOTIK 3aMOBJIEHb i OLIHIOBATH MOXJIU-
BicTb ixHBOI peanizanil B cayx6ax i migposzinax mianpueMcTBa, noB’a3y04u Horo 3i 36yToM. Bukopucras-
H4 ERP cuctemu 03B0JI€ BUKOPUCTOBYBATH OJHY IHTEerpoBaHy Nporpamy 3aMicThb J1eKiJIbKOX PO3pPi3HEHMUX.
€MHA cHCTeMa MOXe KepyBaTH 00POOKOI0, JIOTiCTUKOIO, IUCTPUOYIIi€l0, 3arlacaMu, JOCTABKOK, BUCTABJISIH-
HSIM PaxyHKIiB, OyXraJTepcbKUM 06J1iKOM, MOJaTKOBUM 00J1iKOM, TpOrpaMoro josiibHOCTI [10].

CucteMa po3MexXyBaHHS AOCTyIy J10 iHpopMariil, sika peasizoBaHa B ERP-cucremax, mprusnadeHa (B koMi-
JleKci 3 iHIIMMHM 3axofaMu iHpopMariiiHol 6e3neKku MiANPUEMCTBA) AJs NPOTU/AIl K 30BHIIIHIM 3arpo3am
(HampuKJIaJ, TPOMHCI0BOMY WIITUTYHCTBY), TaK | BHYTPilIHIM (HanmpuKJIai, po3KpaJlaHHAM). BopoBapxyBaHi
B 3B’s311i 3 CRM-cucTtemoro i cucteMoro KOHTpoJito kocTi, ERP-cucTeMu HanisieHi Ha MakcUMaJsibHE 33/10BO-
JIeHHSI TOTpeb KOMIaHiM B 3aco6ax ynpasJiHHs 6i3HecoM. PakTuuyHo ERP siexxuth B ocHOBIi opranizaniiiHol
crparerii iHTerpauii BApo6HHUIITBA Ta ONepalii, ypaBaiHHSA TPYAOBUMHU pecypcaMH, GiHAaHCOBOTO MEHE/IXK-
MEHTY Ta yIpaBJ/IiHHA aKTUBAMH, BOHA OpieHTOBaHa Ha Ge3epepBHe 6aJlaHCYBaHHS Ta ONITHMi3allito pecypciB
MiAMPUEMCTBA 3a AOTMOMOTO0 CIelia/li30BaHOTO iHTErpoBaHOTO MaKeTa MPHUKJIAJHOTO TPOTPaMHOro 3ab6es-
nevyeHHs, 110 3a6e3neuye 3arajbHy MOJeJib IaHUX i poleciB Bcix cdep pisabHOCTI mianpuemcrsa. ERP-cucre-
Ma - KOHKpPeTHHUU NporpaMHUM Naker, 10 peasisye crparerito ERP.

Sk xapakTepuctuiHa ocobsuBicTh ERP-cTpaTerii BifzHavyaeTbcsa MPpUHIMIOBUHN TiAXiT 10 BUKOPUCTAH-
HS €IWHOI TPaH3aKI[iHHOI CUCTEeMU /Il MEPeBAXKHOI GiJbIIOCTI omepamnii Ta 6Gi3Hec-MpoleciB opraHisaiiii,
He3aJIeXHO Bif QyHKI[ioHA/IbHOI Ta TEpUTOpiaJbHOI PO3'€AHAHOCTI MicCI|b IX BAHUKHEHHS Ta MPOXO/KEHHS,
000B’sI3KOBICTb 3Be/IeHHS BCiX omepaniii o0 AUHOI 623U [Jis MOAAJbIIOI 0GPOOKH Ta OTPUMAaHHSA y Jac 36a-
JlaHcoBaHUX MaHiB. Konnenuis cuctemu ERP/CRM gocuTh faBHO BKe € OHUM 3 TPOBiJJHUX HANPSIMKIB PO3-
BUTKY MiANPUEMCTB Ta iHpopManiiiHUX TeXHOJI0TiH. BesnKa KijIbKicTh KOMIaHiH, 1110 TPOMOHYIOTh CBITOBOMY
puHKYy cBoi piieHHs1 ERP/CRM crcteM npo/joBXKyI0Th HayKOBIi Ta NpaKTHUYHI A0C/i)KEeHHS B JAHOMY HaINpsM-
Ky, BUJIJISIIOYY BEeJIMKI KOIITH Ha Iie. BiJf rponroBrx 06’'eMiB faHUX BKJIaJIeHb 3aJIeXKaTh i iHOBA MOJIITHKA, IKY
KOMIIaHil BeZlyTh y HANIPSIMKY CBOIX KJIiEHTIB Ta mapTHepiB. ToMy, ik mpaBuJI0, AaHi pilleHHs He € 6€3KOIITOB-
HHUMH, 2 HaBiTh NOTPEBYIOTh AOCUTH BEJMKHUX KOLITIB /IJIs1 BIPOBA/PKeHHs i KopuctyBaHHs [11].

Yepes Taki BUTpaTH 6araTo KOMNaHid B KpaiHaX, EKOHOMIKH SIKUX PO3BUBAIOTHCS, [I0 YHC/IA IKUX BiJHO-
cUThCA 1 YKpaiHa, He MOXYTb J03BOJIMTH co6i BipoBaauTH Taki pitenHss ERP/CRM cucrteM Ha nepiyx nopax
CBOTO icHyBaHHS. Lle NpU3BOAUTD [|0 3aTPUMKH PO3BUTKY KOMIaHil, B leIKUX BUINa/|KaxX A0 CTarHauii HaBiTh.
KoMmmanii He MOy Tb MPOJYKTHBHO MPALIOBATH, BECTHU 006J1iK TOBApIB, MOC/YT, JOKYMEHTYBAaTH Ta aBTOMAaTH-
3yBaTH YKJIaJlaHHS yTro/ Ta J0TOBOPIB.

[HIIOoI0 Mpo6JIeMO0 TakKUX KoMieKCHUX pimeHb ERP/CRM € cksafiHicTh KOpPHUCTYBaHHS CHUCTEMaMH.
CxkyagHuil iHTepdelc KOMIVIEKCHUX pillleHb He [JI03BOJISIE KOPUCTYyBayaM IIBUJKO NMOYaTH NPaKTU4YHE 3a-
CTOCYBaHHsSI porpaM Ha mifjnpreMcTBax. Kommaniss Moxxe BUTpaTUTH 6araTo 4yacy, a K Hac/aioK i rpouex,
Ha HaBYaHH{ CNiBPOGITHUKIB, HAaJAUITyBaHHS 3pYYHOT0 BUIVISIAY MPOrpaMy Ta BBeJEHHs Ii B eKCIJIyaTaLio.
ctBopeHHs niagcucteMu CRM 110 6y/1e BAKOPHCTOBYBAaTUCh MaJIMMHU Ta CEPEHIMHU MiAMPUEMCTBAMHU MTOTPiOHO
CIPOEKTYBaTH QPYHKLIOHAJbHY CTPYKTYPY ZJaHOr0 Be6-10AaTKYy. Lle pilieHHs 103BOJNUTh B M0/a/IbIIOMY BH-
KOPHUCTOBYBATH JJaHy CTPYKTYPY /151 6e31mocepeJHbOro porpaMHoro po3pobsienHs CRM migcucremu.

HoBe pilieHHs1 NOBMHHE MaTH SIKiCb Te€XHiYHI iHHOBALlil Ta HOBUHKH, 1110 3MOXX€ BUBECTH HOr0 y TpeH U
cepeJ; KOHKYpeHTIB. 3py4HUM Ta iHHOBaUiHU iHTepdeiic Oyze oAHIEO 3 TaKUX iIHHOBALiN. TakoX, MpU po3-
po6ui 6a3u JaHUX NMOTPIGHO [0AaTH HOBUM 3pyYHUH iHTepderic 14 ii agminicTpyBaHHs [12].

OCHOBHHUM 3aBJJaHHSM, 110 BUKOHYETHCS MPU NMPOEKTYBaHHI QyHKI[iOHAIBHOI CTPYKTYpHU AaHOI CUCTEMHU
€ po3yMiHH4, AKi 6 GyHKI{], 3rilHO 3 [yMKOI KOPHUCTYBauiB, MaJjla 6 BUKOHYBaTH iHpopMaliiiiHa migcucremMa
CRM. /lns nyporo noTpi6HO BpaxyBaTH Mo6aKaHHS Mal6GYTHIX KOPUCTYBAYiB, TO6TO MeHeKepiB KoMIaHii, 1110
OyAyTb 3aiMaTHCh CHiBIpallelo Ta YKJIaJaHHS JJOTOBOPIB 3 MapTHepPaMH i KJiEHTaMH, a TaKOX IEeBHi CTaH-
JapTHI BUMOTY KOPUCTYBAYiB KJIIE€HTIB.

3rigHo 3 moGaKaHHAMU MeHe/[KePiB, 1[0 CIiBIPaIloI0Th 3 3aMoBHUKaMu, CRM-migcrcTeMa moBUHHA MAaTH
Taki QyHKIII:

- MOXJIUBICTb OKpeMOI iHinjianizania /8 KJIIEHTIB 1 119 aMiHICTpaTopiB;

- NpPUEMHUH Ta 6araTodyHKLiOHANIBHUM iHTEpPENC;

- MOXJIMBICTb 6AYMTH Ta peJaryBaTH BCiX KIIEHTIB;

- JyHKIUis po3AiseHHsI 3aMOBJIEHb KJIIEHTIB 10 CTATyCy BUKOHAHHS;

- MOXJIMBICTb 6AYMTH Ta peJaryBaTH 3po6JieHi 3aMOBJIEHHS;

- MOXJIMBICTB [j0/laBaTH Ta peflaryBaTy NPONOHOBAaHY NPOAYKIIIO.

Takox MOTPiGHO PO3POOUTH HITKY i€epapxilo AOCTYMHIB [0 CUCTEMHU 32 MPHUHIIUIIOM HEOOXiZJHUX JOCTYIIiB
JlJIsl TIEBHOTO piBHS KOpUCTyBadiB. Hanmpukiiaz, afMiHicTpaTopy NOBHMHHI MaTH Haibisiblle Bij ycix KOpUCTY-
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BauiB MpaB [JIs] CTBOPEHHS Ta peJjlaryBaHHs 3aMOBJIEHb i JJaHUX Kil€eHTa. AAMiHiCTpaTOop MOBUHEH MaTH 6a-
raToyHKI[iOHAJbHY CUCTEMY IMOIIYKY HEOOXiJHOr0 TOBApY YM 3aMOBJIEHHS, SIKII[0 HOBi 3aMOBJIEHHS Oy Th
IIBU/IKO PEECTPYBATH a 3amnaM sATaTH ix He 6yze ¢izuyHol 3Moru. KyieHTH y cBOIO 4epry, NOBUHHI MaTH 0CO-
O6uCcTHH KabiHeT, e BOHU 3MOXYTh MO6GAYUTH CBOI 3aMOBJIEHHs i MOBHY iHopMaliito 10 HUX, a caMe : CTaTyc,
JlaTa peecTpallii, a/ipecy LOCTaBKH, CIIOCi0 OMJIATH TOLIO.

[ToTpi6HO po3po6UTH GYHKIIiIF0 caMOCTiHHOI peecTpariii kKiaieHTiB B iHpopmaniiHii migcuctemi CRM. Jis
[bOr'0 Ha CTOPiHI aBTOpM3alil MOBMHHE OyTH NMOCUJAHHSA HA iHIIY CTOPIHKY peecTpalil, fie KIIEHT MOXe
BBECTH CBOI JlaHi, 3apeecTpyBaTH i NepelTH Ha3aJ, Ha CTOPIHKY aBTopHu3anil. | Bxe TaM K HOBUH KJIIEHT-KO-
pHCTyBa4y MaTH 3MOTY aBTOpH3allii i meperysay cBoix 3aMmoBJieHb [13].

Takoxx moTpi6HO BIPOBAJUTH HECKJIQ/IHE KOPHUCTYBAaHHS 6a3010 JaHUX AJ1s aAMiHicTpaTopiB. B ganomy pi-
IIeHHi aAMiHicTpaTOpy MOBUHHI MaTH 3MOTY KOPUCTYBAaTHUCh 6a3010 JaHUX, J0JaBaTH YU pe/laryBaTH 3aMOB-
JIEHHS$1, TOBApHY, JlJaHi KOPUCTYBauiB Ta KJIi€EHTIB HanpsAMy B 6a3i JaHUX y BUNIA/IKY IKUXOCh 3601B iHTEpdeiicy,
naAiHHg GPOHTEH/ cepBepy Toluo. Lle JocuTh iHHOBaIiliHe BBeIeHHS J03BOJIUTDb He BiiK/IajaTh po6OTY IpHU
TaKuX 360sX 1 fasi BecTr 06J1iK TOBapiB, mocayr i kjaieHTiB. [ boro noTpi6HO BUOGPATH HAZAIHHY Ta JETKY
y KOPUCTYBaHHI 6a3y AaHUX, y iMmieMeHTanii skoi 6y/e 3pyyHuil Ta 6e3nedHuid iHTepderc BBOAY-BUBOAY
JaHux. Heo6xigHicTh BceocskHOTO 3acTocyBaHHs ERP-cucTeMu B TepuTopiasibHO-pO3M0Ai/IEeHUX OpraHisari-
AX MOTPeOYyE MiTPUMKH B EAUHIA CUCTEMI MHOXKHHU BaJIIOT Ta MOB. KpiM Toro, Heo6XijHICTh MiATPUMYyBaTH
KisbKa opraHizaliiHUX OAMHULB (KiJbKa OPUIUYHUX, KiJIbKA MiNIPUEMCTB), KiJibKa PiI3HUX MJIaHIB paxyHKiB,
06J1iKOBUX MOJIITHK, PI3HUX CXEM OMOJATKYBaHHSA Y EAUHOMY EK3eMILISIPi CUCTEMH BUSBJISETHCS HEOOXIJHOO
YMOBOIO 3aCTOCYBAaHHA y XOJIAUHTaX, TPAHCHALIOHAJIbHUX KOPIIOpaLisX.

3acTocyBaHHs y pi3HUX rajy3sx HakJajae Ha ERP-cucremuy, 3 oHOro 60Ky, BUMOTH /10 YHiBEpPCaJIbHOCTI,
3 iHIIOro 60Ky - MATPUMKY PO3IIUPIOBAHOCTI ray3eBolo crieliudpikor. OCHOBHI BeJIMKi CHCTEMU BKJIIOYAIOTh
rotoBi cneriasizoBaHi MoAyJIi Ta po3MmKUpPeHHs AJIs PisHUX rajy3ed (Bigomi cnerjiasnizoBaHi pilieHHs B paM-
kax ERP-cucrem fs11 MamnHo6y[iBHUX Ta 06pO6GHUX BUPOOHHUITB, MiZHPHUEMCTB JOOYBHOI MPOMUCIOBOCTI,
po3api6HOI TopriBii, AUCTPUOYLii, 6aHKIB, piHAHCOBUX OpraHisaljii Ta CTpaxOBUX KOMIAHIH, MiIIPUEMCTB
eJIEKTPO3B’A3Ky, eHEPTeTUKH, OpraHi3aliil CEKTOPH Jep>KaBHOTO yIpaBJ/iHHA, cpepu OCBITH, MEIUIIMHU TA
iHmux ranyseit) [14].

MoayabHui npuHuun opradisanii ERP cucrem f03Bosisie BpoBagKyBaTH JaHi CUCTEMU MOETAIHO, NO-
CIIJOBHO MepeBOJsIYM B €KCIUIyaTallilo OAMH abo KilbKa QYHKIIOHAJIBbHUX MOAYJIB, 8 TAKOX BUOGHUPATH Ti,
AKi akTyasbHI 1 opranisaunii. Kpim Toro, mogyabHicTe ERP-cucteM f03BoJisie GyayBaTH pilieHHs HA OCHOBI
nekinmbkox ERP-cucTem, BuUGMparodu 3 KoxkHOI HarKpaili y cBoeMy kiaci moayii (best-of-breed). Po36uBka 3a
MOAYJISIMU Ta MOTO YrpyNOBaHHS Pi3Ha, ajie B 61IbLIIOCTI OCHOBHUX MOCTAYaJbHUKIB BUAIISIOTHCS IPYITH MO-
ZyaiB: diHaHCH, epcoHaJ, oneparii.

dinaHcoBi MoJyJIi, HAcCaMIepeJ, roJIoBHA KHUTA, 6araTbMa MPaKTUKAaMHU BBAXKAIOThCS LIEHTPaJIbHUMH KOM-
noHeHTaMu ERP-cucremy, a dopmyBanHs ¢pinaHcoBoi 3BiTHOCTI 3aco6amu ERP-crcTeMy BBaXKa€eThbCs OJ{HI€ERO
3 pakTHYHO 060B’I3KOBUX YMOB NMO3UTUBHUX pe3ybTaTiB nponeypu due diligence [15].

Cepeg pinancoBux moaysiB ERP ¢irypye 6e3siy pisHux ¢pyHKIioHaIbHUX 6JIOKIB, y pi3HUX cucTeMax i pis-
HUX BepCifaxX BUIIIAIOTbCA pi3Hi IX KOMIIOHOBKY, cepeJ Halbi/1bIl 4acTo 3ycTpivyaroThes (3a opraHizaniiHuMu
nigposaisiamMu):

- OyXraJTepchbKi: roJIOBHA KHUTA, PaXyHKH [JIs OTPUMaHHA (Z,e6iTopu), paXyHKH JiJ1s1 ONJIaTH (KpeauTo-
pH), KOHCoTiAanis;

- 00J1iKOBO-ynpaBJ/IiHCBbKI, KOHTPOJIIHTOBi: 06J1iK BUTpPAT i 10X0/1iB 32 MiCLiIMY BUHUKHEHHS, 33 IPOAYKTa-
MM, MPOEeKTaMH, KaJbKyJALisl CO6iBapTOCTi;

- Ka3Ha4YeWChbKi: yIpaBIiHHA JIKBiAHICTIO, yIpaBJiHHA PYyXOM KOIITIB (BK/IIOYal04l 6aHKIBCbKi paxyHKU
Ta Kacy), B3aEMO/isl 3 6aHKaMH, yIIpaBJIiHHA 60ProM Ta 3al03UYEeHHSIMY;

- ¢iHaHCOBO-YNPaBJIiHCHKI: YIIpaBJAiHHA OCHOBHUMHU KOIITAMH, iHBECTULIMHUNA MeHePKMEHT, ¢iHaHCO-
BUM KOHTPOJIb Ta YIPaBJIiHHSA pU3UKAMHU.

Takox iHozi o ckiany ¢inaHcoBux MoaysiB ERP-cuctem BkitoueHo ¢iHaHCOBe IJIaHYBaHHS Ta yNpaB-
JIIHHS KJIIDYOBUMHU NMOKa3HWKaMH ePeKTHUBHOCTI, ajle OCHOBHI PO3POOGHUKH MOCTABIAIOTD s UMX QYHKILH
OKpeMi clielia1i3oBaHi IporpamMHi NpoAyKTH.

Y 1990-i poku sik MmozyJsi Benukux ERP-cuctem nocraBiisiivcs pileHHs A/ KJAIEHTCHKOTO 06C/IyTrOBY-
BaHH#, yIPaBJiHHA NPOEKTaMHU Ta yHOpPaBJiHHSA XKUTTEBUM LUKJIOM NMPOAYKLii, ase 3 OYPXJIUBUM PO3BHUT-
KOM caMocCTiiHuX pimeHb kyaciB CRM, PPM (Project Portfolio Management) Ta PLM (Product Lifecycle
Management) BigmoBizHO, 1[i MoayJ1i 6y/1H 260 MepenpoeKTOBaHi IK MPOAYKTH, 1[0 OKPEMO IOCTABJISIOTHCS,
i, pakTH4HO, 36epiraroyu HaACTYNMHICTh Yy paMKax MakKeTiB 6i3HeC-104aTKiB, IPOCTO MepecTaau Mo3ULioHY-
BaTHCH 1K yacTuHA ERP-npoaykTy, a6o 6y 3aMiHeHi B IpOAYKTOBUX JiiHiMiKax Ha OKpeMi, creliaai3oBaHo
po3pobJieHi pimeHHs [16].
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OpHieto 3 BaxksinBux BiiMiHHOCTeX ERP gk cTpaTerii Big BukopuctanHsa okpeMux gogaTtkiB s MRP I ta
aBTOMaTru3alii po3paxyHKYy 3apnJaTy 6yJ10 ysSBJIEHHS PO TicHy iHTerpauito indpopmarii npo TpynoBi pecypcu
JUISI MOXKJIMBOCTI OIIEPATUBHOTO IJIAHYBaHHS Ta yIPaBJIiHHSA OllepalisiMu 3 ypaxyBaHHAM iH$opMalii npo zo-
CTYIHICTb NEepCOHAY, MOXK/JIMBOCTI TOYHO pO3pax0ByBaTH BUTPATH 3a MiCLAMA BUHUKHEHHS Ta IPOAYKTaMHU
BigmoBigHO /10 iHopMaLii mpo KoMITeHcalito 3a/jisTHOro epcoHay. [[puMiTHO, 1[0 OAMH i3 MPOBiAHUX MOCTa-
yanbHUKIB ERP kinns 1990-x - mouatky 2000-x pokiB — Peoplesoft - po3noyrHaB cBo0 Ji/IbHICTE caMe K
PO3POGHUK MAaKeTIB /11 KaZ[pOBOTO 00JIIKy Ta po3paxyHKy 3apmsatu [17].

Ha mouatky 2000-x pokiB mpoBi/iHi MOCTa4aIbHUKU NPOCYBAJIU YsIBJIEHHS PO HEOOXiAHICTh ynpaBJiHHA
MepCOHAJIOM SIK JIIO/ICBKUM KamiTasoM oprasisanii (BignoBigHo, BBiBIIK y BXXUTOK abpeBiaTypy HCM - aHru.
(human capital management) [18], [19], i B pamkax peasizauii miei koHenIii HapoCTUIN QYHKI[iOHATb-
Hi MOXJIMBOCTi MOAY/IB yIpaBJ/IiHHS NEPCOHAJIOM L0/I0 MOXJIMBOCTI BefieHHd iH$opMalii npo npodeciiixi
HaBUYKH, MJIaHYBaHHS HaBYaHH, Kap'epU CNiBpO6GITHUKIB Ta 3a6e3MeyrBIIN 3aCTOCyBaHHSA iH$opMalii, 110
06pO6ISETBCSA B LUX MOAYJISAX, AJIS 1iiIel cTpaTeriyHoro ynpaBJliHHS OpraHisanier, po3paxyHKy KJIIOYOBHUX
MMOKa3HUKIB epeKTUBHOCTI, GpiHaHCOBOrO MeHeKMEHTY [20].

BHCHOBKM Ta NepCreKTUBHY NOAAIBIIMX AOCAIAXKeHb. [lofanbmunii po3BuToK CRM TexHos10TiH Ta iHIKUX
CUCTEM KepyBaHHS Ta aiMiHiCTpyBaHHS B3aEMOBIJHOCHH Mi>k BUPOOHMKAMU Ta CII0KUBAYiB € 3aIIOPYKOIO aK-
THUBHOTO PO3BUTKY 6i3Hecy 6yzb sikoro Macurtaby. Bif masoro Ta cepeiHbOrO /10 BEJIMKOTO Ta PO3BUHYTOTO
nignpueMcTBa, ipmMu, arpoxosauHry Touo. Ha Haw norisza, Ans cnisibHOi edpeKTHBHOI B3aEMOAIT Ta ynpas-
JIIHHSI MAPKETHUHIOM Ta MPOJa’kaMH, NOTPiGHO 3a6e3neynTH ePeKTUBHUHN €JUHUE iHGOpMaLiHUK pocTip,
JPYKHIH 0 KOpUCTyBauiB, 1o i 3a6e3neuyye came CRM, CRM-cuctemu Ta iHi, cxoxi 3a pyHKIioHasoM Ta
3MicToM cucteMH. [loganbii goC/aiKeHHS Ta YA0CKOHAJIEHHS TAKUX CUCTEM, MalOTh Bi/[0yBaTHUCS B HAIPSM-
Ky OXOIJIEHHS YCiX JIJAHOK BUPOOHHUIITBA Ta peasisalii, y/JOCKOHAJIEHHS BXKe iCHYIOYHX Ta PO3POOGKH HOBUX
KOPHUCHHUX 3aCTOCYHKIB.
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