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MAPKETHHI'OBI ACIIEKTHU CTAJIOI'O PO3BUTKY
HIAIMTPUEMCTBA: THOCEOJIOT'TA TA OPI'AHI3ALIA
JAUPEKT MAPKETHUHI'Y

MARKETING ASPECTS OF SUSTAINABLE DEVELOPMENT
OF THE ENTERPRISE: GNOSEOLOGY AND ORGANIZATION
OF DIRECT MARKETING

B cmammi pozenanymo npupody xonyenyii «/upexm mapxemurne ma 3poOieHo YMOUHEHHA NOHAMMA «OU-
PEeKm Mapkemumey 8 Cucmemi 3ax00i6 cmMumMyno8ants 30ynmy npooykyii (moeapis, nociyz) 8 MiHAUBUX YMOBAX
20CN00apiosants. 3 Memorw epekmuerHo2o YNPAaeiiHHA OIIbHICMIO NIONPUEMCIMEOM BUSHAYEHO DISHUYIO MIJNC
Macc-mapkemuneom ma oupexm mapxkemuneom. /logedeno, wo cy6’ekmu 20Cnooapro8ants inmespyioms Oupexm
MapKkemune 3 Memolo aoanmayii c6oix nponosuyii i Kowmennty 0o nomped ma iHmepecie Okpemux noKynyie a6o
cezmenmie cnojicusayis. Posensinymo cmamuunuti meoianHuii nokasnuk penmaoensrocmi ineecmuyiii (ROI), ompu-
MaHuti 3a 00ONOMO2010 OKpEMUX KAHANI8 OupeKm mapKkemunzy. Busnaieno ocHosHi pyHKYIl Oupekm-mapkemuney.
Pospobneno opeanisayiiity mooens oupekm MapKemunzy 6 nepioo yugposux mpancghopmayiil, sIKa 6KIIOUAE MPU
O10KA: HOPMAMUBHO-NPABOGE, OP2AHIZAYIUHO-MEMOOUYHE MAd MEXHIUHO20 3a0e3nedeHHsl.

Kniouogi cnosa: oupexm mapkemune, KiieHmu, Npamuil MapKemuHe, opeanizayis, yupposizayis.

The article examines the nature of the "Direct Marketing" concept, analyzes scientific views on defining its es-
sence by foreign and domestic scientists. The concept of "direct marketing” in the system of measures to stimulate
the sale of products (goods, services) in changing economic conditions has been clarified. In order to effectively
manage the company's activities, the difference between mass marketing and direct marketing is defined. It has
been proven that business entities integrate direct marketing in order to adapt their offers and content to the needs
and interests of individual buyers or consumer segments. The static median indicator of return on investment (ROI)
obtained with the help of separate channels of direct marketing is considered. The use of modern digital tools and
platforms to develop the potential of direct interaction with the consumer, which direct marketing provides, can
provide a number of advantages in financial, operational and market aspects. The main functions of direct mar-
keting (information, communication, operational, dynamic, operational, personalization, urgency) are defined, the
implementation of which will allow to ensure developed forms of interaction with the target audience and the im-
plementation of transactions. An organizational model of direct marketing in the period of digital transformations
has been developed, which includes three blocks: normative and legal, organizational and methodological, and
technical support. It is proven that the organization of direct marketing foresees and organizes all the necessary
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procedures for interaction with each individual consumer and ensures: development and approval of the marketing
project; confirmation of persons responsible for the implementation of direct marketing, use and control of com-
pliance with applicable regulatory and legislative documents; search, systematization, processing, data analysis,
database formation; production of materials depending on the selected tools of direct marketing (preparation of
text for messages, advertisements, development of a layout of a postcard); making contact with a potential buyer,
turning to outsourced fulfillment companies, forming a culture of communication in the context of implementing

marketing project initiatives.

Keywords: direct marketing, customers, organization, digitalization.

IHocranoBka npoduaemu. /{unamiunuii pos-
BUTOK EKOHOMIYHMX BIJHOCHH CHOTOIHI BIiJ-
OyBaeTbCcsi B yMoBax YerBepToi MpOMHUCIOBOL
pesomrortii abo Industry 4.0, ronoBHUMH Xapak-
TEPUCTUKAMHU SIKOI € TpaHCdopMallis BUPOOHN-
LTBA, 10 0a3y€THCS HA MEPEJOBUX TEXHONOTISX.
OxpiM 1pOro, y CBITI I[OHI/IHI naHye TypOyJieHTHa
HEBU3HAYCHICTh, IMOB’A3aHAa 3 BHHUKHEHHIM
HeratuBHUX (akTopiB: mangemii COVID-19 ta
KapaHTUHHMX 3aX0JI1B, 3yMOBJICHUX HEIO, @ TAKOXK
noBHOMacTabHOro PociiicbKOro BTOPrHEHHS
B YKpaiHy. Y 1IbOMY KOHTEKCTi, 3 METOIO peaJi-
3amii eQeKTUBHOTO, pe3yIbTaTUBHOTO Ta COIli-
AIILHO Bi,I[HOBiI[aJ'IBHOFO BEJICHHSI rocnoz[apcwo'l'
JiSUIBHOCTI MIBHUIYETHCS POIb KOMYHIKALIIHOL
CKIaJ0BOI y CHCTEMI YNpPaBIIHHS MIANPUEM-
cTBOM. Biarak, CbOrojiHi MapKETHHI aKyMyJIHO€
JIBa TIAXOIU 1O CIIJIKYBaHHS 31 CHOKMBauaMHU:
MacOBHH MAapKETHHT Ta JUPEKT MapKETHHT.
Macosuii MapkeTHHI nepenbdayae popmyBaHHs
€/JUHOr0 KOMYHIKALIHHOIO IOBIAOMJICHHS, SIKe
TPAHCIIOETHCS BCIM MOTEHLIHHUM KIIIEHTaM 3a
JIOTIOMOTO10 Pi3HUX 3ac001B MacoBoi iH(popmarlii,
TaKHX sK 3aIHUC, pajio, TenebadeHHs Ta [HTep-
HeT. MacoBuil MapKeTHHT ONTUMI3Y€E MPOAAXKI Ta
iHpOpMY€E KITi€HTa PO TOBAPH Ta TMOCTyTH, SKi
HAJA0ThCSl MIANPUEMCTBOM, OJHAK TAaKUW Mif-
X1/ BUMarae 3Ha4HUX OOCSTIB MarepialibHUX Ta
HeMarepiajlbHUX BUTPAT, IPU L[bOMY HOro edek-
TUBHICTh € HEJJOCTATHBOIO JJISi TOKPUTTS TaKUX
BuTpar. Kpim Toro MacoBuii MapkeTHHT HE Bpa-
XOBY€ 3MiH, SIKI MOXYTh BIIOyTHCS B Oi3HEcC-
CepEeIOBHIIlI, 30KpeMa 3MiHY IiHH, 1HQISII0 Ta
TpaHcpopMaIlilo CIOKUBUUX YIOJ00aHb.

BinnoBigao Ha akTyalibHI BUKJIUKH CHOTO-
JICHHS, Ha HAITy {yMKY, € KOHLIETILIisl TUPEKT Map-
ketuHry (direct marketmg) SK OJTHOTO 3 (bsz[a-
MEHTaJIbHUX KOMyHlKaI_[H/IHI/IX IHCTPYMCHTIB, SIKHii
BIUIMBAE€ HA TIPUUHATTS CIIOKMBAYeM pilICHHS
010 MpUa0aHHA TOBapu. JUpeKkT MapKeTHHT
CTa€ KIIIOUYOBOIO CTPATETi€l0 PO3BHUTKY MiAIpPHU-
€MCTBA Y KOHTEKCTI MIJTPUMKH CTAJIOTO KOMYHi-
KalliitHOTO 3B’s3KY 3 KimieHTamu. Lleii meron Hatli-
JICHUI Ha KOHKPETHHUX CIIOYKMBAUiB 32 JOMOMOT OO
MIEPCOHAI30BAaHUX TOBIJOMJIEHb Ta PEKJIaMHUX
KaMITaHiil 3 METOI0 OTPUMAaHHS 3BOPOTHOI KOMY-
HIKaIil y CIUJIKYBaHHI 31 CIIOKMBaYaMHM, a TaKOXK
3a0e3neunTy OUTbLITY BiJI1auy Ha CBOi 1HBECTHILIII.

AHani3 ocTaHHIX A0C/iIKeHb i my0Jika-
miii. JIMpeKT MapKeTHHT ChOTOAHI € TPEIMETOM
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HAayKOBUX Ta MPAKTHYHUX JOCIIIKEHb 3apy-
ODKHUX Ta BITYM3HSHUX YYCHHUX, JIOBOJSUH
CBOIO aKTYaJIBbHICTh Ta €(EKTHBHICTh. 30Kpema
J. Kaitone [6] y cBoiii mpami «MapKeTHHIOBI
KOMYHIKaLiD» JOCIIUKY€E KaHaIH IUPEKT MapKe-
THHTY, TIEPEBATH Ta HEJOMIKA HOTO iMILIeMeHTa-
1ii. OCHOBHUM KOHIIETITyaJIbHUM XapaKTepUCTH-
KaM JIMPEKT MapKETHHTY Y KOHTEKCTi IPUHIHUITIB
MapKeTHUHTY MPHUCBIUEHO aociimxeHHs @. Kor-
aepa ta I. Apmctponra [7]. C. I'ynies [5] nocii-
JDKYE OCHOBH JUPEKT MapKETHHTY Ta MOro
iHcTpyMeHTH. HaykoBii VYkpaiHu Takox 3po-
Ounu BKiIAn y po30ymOBY KOHIEMINI JUPEKT
MapkeTunry, 3okpema O.I1. bepkona [14] Bu3Ha-
Yyae MPaKTHYHI aCMEeKTH 3aCTOCYBAHHS TUPEKT
MapKeTHHTYy B cdepi TYpUCTHUYHUX TIOCIYT;
H.A. Tonrtapenko [15] po3misigae KOHIEMIIIO
JUPEKT MapKeTHHTY 4epe3 MpHu3My Horo iHTep-
aKTUBHOI CKJIaJIOBOT 3 METOIO TT1IBUIIIEHHS e(eK-
TUBHOCTI OaHKIBCHKOI NisbHOCTI. BpaxoByroun
aKTyaJbHE HAayKOBE HaJ0aHHS 3 NMUTaHb PO3BU-
TKY KOHIEMIIIT TUPEKT MapKeTHHTY, BapTO 3a3Ha-
YUTH, 110 MpoLecH IU(poBizalii, AKi M0JEHHO
TPaHC(OPMYIOTH COLIANBHO-CKOHOMIYHI Bi/IHO-
CHHH, 3yMOBIIFOFOTB [IEPEX I/l BIIAJH JIO CIIIBHOTH
KII€HTIB Ta moTpefy Halaro/pkeHHs Oesroce-
PEIHBOTO 3B’SA3KY 31 CIIOKMBauYaMH, 1[0 BUMArae
MOTTMONEHUX AOCTIKEHb MPOIIECY AUPEKT Map-
KETHHTY SIK OJTHOTO 3 TOJIOBHUX Ba)KEJIB CTAJIOTO
PO3BUTKY MiITPHEMCTBA.

Meta crarTi momnsirae B JOCIIKEHHI Teope-
TUYHUX 0a30BUX MOJIOXKEHb AUPEKT MAPKETUHTY
Ta foro opranizamiifHuX 0COOIUBOCTEN 3 METOIO
CTaJIOr0 PO3BUTKY CYO’€KTIB MiJIPUEMHUIBKOT
JiSUTBHOCTI y IU(POBOMY CEpeIOBHIIL.

Buknan ocCHOBHOro marepiaay ao0cJi-
mkeHHs. Y 1967 p. y MaccauyceTcbkoMy Tex-
HOJIOT1YHOMY 1HCTUTYT1 Y JIONOBiJi MPOBIJHOTO
¢daxiBug 3 nupekT MapkeTuHry Jlectepa Byn-
nepmeHa «Jlupexr-mapkerusr — Hosa pesoutto-
uist y npoznaxax» («Direct marketing — The new
revolution in sellingy») Oyio Bmepie 03By4eHO
TepMiH «direct marketingy.

BiamoBigHo 10 BW3HAYe€HHs, HagaHoro Aco-
miartiero psmoro MapkeTuHry CIIIA (The Direct
Marketing Association of U.S.A) aupekr mapke-
THHT — II¢ IHTEpaKTHBHA MapKETHHIOBA CHCTEMA,
SIKa BUKOPHCTOBYE OJMH a00 KilbKa PEKIAMHHX
HOCIiB JUIs1 BIUIMBY HAa BUMIPHY peakuito i, abo
TPaH3aKIIiIO B OyIb-IKOMY MiCIIi, 31 36epe>KCHH}IM
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i€l akTuBHOCTI B 0a3i manux [6]. Ilpu mpomy
B CKOHOMIYHIN JiTeparypi Ha ChOTOJHI €IMHOI
JTYMKH TIOJI0 CYTi TOHSTTS «IMPEKT MapKCTHHI
Hemae, 3okpema Jik. Kaiione y coii npaul «Map-
KETHHTOBI KOMYHIKAITI1» ITi/Ta€ KPUTHII HABS/ICHE
BU3HAUCHHS, 3a3HAYal04M, 110 Y HBOMY aKIEHT
3po0I€HO Ha BUMIPIOBaHIM BIAMOBIMI, TaKiil sK
TUTOBE 3aMOBJICHHS KJIIEHTA, a TOMY TaKHi Map-
KEeTHUHI HAayKOBEllb Ha3MBa€ MAapKETHHIOM Mpsi-
MOTO 3aMOBJICHHS. ABTOpP CTBEPIIXKYE, IO JUPEKT
MapKETHHT — I1€ TIPOIIeC, OB’ sI3aHUM 3 POAAKEM
TOBapiB 1 mociayr 0e3 JAOMOMOTH ONTOBOrO abo
po3apidHoro Toprosiist. Taka MisIbHICTH BKIIIOYAE
B ce0e peKitamy mpsiMoro eryKy, pekiamy, cripsi-
MOBAaHY Ha 3aJTy4YeHHs MOTEHIIIHHUX KITIEHTIB, Ky
TIPOZABLI MOXYTb BHKOPHCTOBYBATH JUISL JOCST-
HEHHSI TTPOJIaXiB [6].

Knacuku mapkerunry @. Kotnep ta I. Apm-
cTpoHr [7, ¢. 513] po3misgatoTh TUPEKT MapKe-
TUHT — SIK MPSMUN PO3MOALI, TOOTO MapKeTHH-
rOBI KaHaJH, 10 HE MICTATh OCEPEAHUKIB, KPIM
TOTO HAyKOBIII JOAAI0Th, IO 1Ie MiAXia 1 O6e3-
IIOCEPEIHBOTO 3AITyUCHHS CIIOXKHBAYIB Ta CTBO-
PCHHSI CHUIBHOTH OpeHAY, IPH LbOMY aBTOPH
HAroJIONIYIOTh Ha OararorpaHHiil npupoai pexo-
MEHY TUPEKT MAPKETHHTY.

I_[iKaBo'l' TOYKH 30py gorpumyethbes C. [ymies,
SIKMH KOHCTATyE, 10 AMPEKT MapKeTHHI — Ie
Oy/b-sIKi KOHTAKTH, sIKI HE Oy/M 3aruTaHi Kii€H-
TOM, BaIlIOro 613Hecy 3 ICHYIOUMMHU YM MOTEHLIN-
HUMU CIIOXKUBaYaMH 3 METOI0 TeHEPYBaHHS TPO-
naxiB abo miaBUIEeHHS 00i3HaHOCTI [5]. OnHak,
BBKAEMO, III0 TaKe BU3HAYCHHS HE € JIOCHUTH
TOYHUM B enoxy [uaycrtpii 4.0, nmpogykTom sikoi
cTanu 4ar-00TH, sKi 0e3MmoCepenHbO CTalTh
KOMYHIKaI[IHHUM 3B’SI3KOM KITIIE€HTA 3 TiANPUEM-
CTBOM 32 1HILIIaTUBU CaMe CIIOKHUBAYA.

BiTun3HsIHI HAYKOBII TaKOXK 3pOOMIN 3HAUHUI
BHECOK y JIOCTI/DKEHHS MOHATTS «IUPEKT MapKe-
TUHT», 30Kkpema H.A. ToHTapeHKo TpakTye Moro sk
«TIpoIIeC POCYBaHHS TOBAPIB Ta MOCIYT HATIPSIMY,
3 JIOCTaBKOIO PEKJIaMHHUX IOBIIOMJICHb Oe3moce-
PEIHBO TIOTEHIIIMHOMY CIIOKHBA4Y 32 JIOTIOMOTOI0
JTUpeKT-Meia (3aco0iB MpsMOT KOMYHIKaIlii 3 cro-
xuBaueM)» [15, c. 85]. V cBoro uepry O.I1. bep-
KOBa CTBEP/UKYE, IO 1€ BHUJ MApKETUHTY, KU
BHUKOPHCTOBYE 3aCO0OH PEKIIaMHU JIJIS TIPSIMOTO 3BEp-
HEHHS JI0 TIOTCHIIHOTO CIOKUBa4a ISl JAOCST-
HEHHsI BIATYKY 0€3 BTpy4YaHHs po31piOHOI TOPriBIi
ab0 NepCOHAIBHOTO npozaxy [14, c. 8].

JlificHo, aHaji3 Cy4YacHHX HAyKOBHX 3J10-
OyTKiB B 00MacTi IUPEKT MapKETHHTY J103BO-
Jsi€ TOTOAUTUCH IIOAO0 OaraTorpaHHoi mpu-
ponu ioro cyTi. TakuM YMHOM, y3araJibHIOIOYH
JOCTIKEHHsI TEPMIHOJIOTIYHOTO amapatry aedi-
HIIIT «IpsIMUN MapKeTHHI» MOXXHa CTBEPIKY-
BaTH, IO II¢ JTisSUTBHICTh, CIIPSIMOBaHA HA TOIIU-
pEHHS MPSMHUX KOMOIHOBAaHHMX KOMYHIKAIlIHHUX

KaHaJIiB, sIKi (POPMYIOTH 3B’SI3KM MIX npojaB-
LIeM Ta CHOKXUBAYEM ISl IIPOCYBAHHS MPOYKLIIT
(ToBapiB, TOCHyT), SKa Op1€HTOBaHa oe3mnoce-
peHBO Ha Tapret- ay,Z[I/ITOpHO Ta il pO3IIMPEHHS
Ha OCHOBI aKTyaii30BaHOi 0a3M ITaHUX PO Jit0-
YUX Ta IOTEHIINHUX KIICHTIB. 3aBIsIKU HasB-
HOCT1 pPI3HOMaHITHUX (GopM 3aco0iB MacoBOi
iHpOpMaIii Ta IHIIUX TEXHOJOTTYHUX PO3POOOK
TISITBHICTh O13HEC-CYO’€KTIB, sIKI MOXYTh pea-
J30BYyBAaTH TOBAPH Ta IMOCIYTH, HE 3alydarouu
MOCEPETHHUKIB, 3HAYHO PO3IIUPUIIACH Ta JAUBEP-
cudikyBanach. O4eBUAHO, IO TEpPEeBaru Bif
BIIPOBA/KCHHS KOHIICTILII JUPEKT MapKETHHTY
OTPUMAJIH SIK T AMTPUEMCTBA, TaK 1 CIIOKUBAY1, SKi
MalOTh CHOTO/IHI 3MOTY 3IMCHIOBATH KYTIBIIO
TOBapiB Ta MOCIYT 3a OUIBII HU3BKMMH LHAMH
3a PaxyHOK YCyHCHHs MapiKi [I0CEPC/IHHKIB.
TpamuuiiiHi iHCTPyMEGHTH MapKETHHTY Oy
pO3po0JIeHI B KOHTEKCTI MAaCOBOTO MAapKETHHTY:
HAI[JICHICTh Ha LIMPOKI PUHKU 32 JIOTIOMOTIOO
CTaHJAPTU30BAaHUX TOBIJOMJICHb 1 TIPOIIO3HIIIH,
SKI PO3MOBCIO/DKYIOTHCS 4Yepe3 TOCEpPETHHKIB.
CporonHi, ogHak, 3 TCHI[eHI_IiEIO JI0 O1TBIIT BY3b-
KOTO TapreTyBaHHs 1 OypX/IMBHM PO3BHTKOM
UU(QpPOBUX TEXHONOTIH 1 COLIANbHUX Mejia,
0araro MiAIPUEMCTB BHKOPUCTOBYIOTH IHUPEKT
MapKeTHUHI a00 B SKOCTI OCHOBHOTO Mapke-
TUHTOBOTO TIXOMy a00 B SKOCTI JOTIOBHEHHS
70 3arajbHOi MapKeTHHroBoi crparerii. Ha
puc. 1 HAOYHO HABEIECHO PI3HUIID MK Macc-
MapKETHHIOM Ta AUPEKT MAPKETHHIOM, 30KpemMa
JTUPEKT MapKEeTUHT mependadae 0e3mocepeHio
B3a€EMOJIIIO 3 PETEILHO HAIIJICHUMH OKPEMHMH
CMOXKUBAaYaMU Ta CHUIBHOTaMH KJIIEHTIB SIK JUIS
OTpUMaHHS HErailHOTO BIATYKY, TaK 1 AJis MOOY-
JIOBH JI0BIOCTPOKOBHX BIJJHOCHH 3 KII€HTAMH.
[TignpuemcTBa lHTel"py}OTb JPEKT MapKke-
THHI, 3 METOKO aJlanTauii CBOiX MPOMO3HLLiT I KOH-
TEHTY JI0 TOTPeO Ta IHTEepeCiB OKPEMUX MOKYTIIIIB
abo cermenTiB crniokuBadiB [18; 20; 21]. Takum
YHHOM, JIOCSITAEThCS METa AUPEKT MAPKETUHTY —
(dhopMyBaHHSI 3ATy4EHOCT] KIIIEHTIB Ta CTBOPECHHS
JIOSUTBHOTO A0 MiATPHEMCTBA cniBTOBapHCTBa
3HA4CHHS IUPCKT MapKeTHHIy Ta fioro Bax-
JIUBA POJIb B OMHIKaHAJIbHI! MapKETHHIOBIH CTpa-
Terii MiATBEPKYETbCS CTATUCTUYHUMHU JAHUMH,
30kpemMa 73%  aMEpUKAaHCHKUX  CIIOKHUBAdiB
3a3HaualoTh, 10 BOHM BBAXKAIOTH 3a Kpallle, 100
OpeHzH 3BepTAIMCS JI0 HUX Yepe3 TPSIMY TIOLIITY,
uepes 3py4HicTb. 58% KOpeCNoHeHIIil, OTpUMy-
BaHOI AMEPHKAHCHKUMHU JOMOTOCIIOAAapCTBAMH,
€ MapKeTHHroBotw. 60% OﬂepmyBaqlB KaTaJoriB
BIZIBIlYIOTh BEO-CaliT KOMIIaHii, siKa Hajicnana im
karasor. Jlo 90% mnpsiMUX JTUCTIB BiJKPHBAIOTH,
B TOM Yac sIK eNeKTPOHHI JTUCTH — TUIbKH 20-30%.
60% omMTaHUX MApPKETOJIOTIB 3asBHIIH, 1110 TIOE-
HaHHS UUQPPOBUX 1 MPSIMUX MOIITOBUX PO3CHIIOK
MBUIIY€E peHTA0CTbHICTh 1HBeCTHIIIH [1; 9].
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Puc. 1. IlopiBHAJIbHA MoO/ieJIb MacC-MAPKETHHTY TA THPEKT-MAPKEeTHHTY

Licepeno: pospobneno agmopamu

YV 3Biti ANA Response Rate Report 3a
2022 pix mpo MOKa3HUK PEHTAOETBbHOCTI 1HBEC-
i (ROI), oTpumanuii 3a 10MOMOTOI0 OKpe-
MHUX KaHaJIB IUPEKT MAapKETHHTY 3a JaHUMHU
MapKeTOJIOTIB TI0 BCHOMY CBITY, 3a3HAYa€ThCH,
0 MpsiMa TIONITOBA PO3CHIIKA 3a0e3redria

CepeHiil MOKa3HUK PEHTA0ETbHOCTI 1HBECTHIIII
y 112 %; MapKeTHUHT 3a €JIEKTPOHHOIO IMOILITOI0
BiMOBITHO — 93 %, y TO# ke 4ac MapKETHHT
y COIIaJhbHUX Mepexax, Ha TyMKYy MapKeToJo-
riB, 3a0e3mneuye cepeaHii MOKa3HUK PeHTA0eIb-
HOCTI 1HBeCTHIIH y po3mipi 81 % (puc. 2).
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IIpsma EJ‘ICKTpOHHa [Inaruuit PCKJIaMaB Hudposa
MIOIITOBA ToIITa IOUTYK  COIlaIbHUX — MeEiiHa
po3cuika Mepexax peknama

Puc. 2. llokaszuuk penradenbHocti inBectuuniii (ROI),
OTPUMAHUI 32 10NOMOI0I0 OKPeMHUX KaHAJIIB JMPeKT MapKeTHHIY 3a 2022 p. y cBiTi, %

Jowcepeno: nobyoosano asmopamu Ha ochosi [8]
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CrarucTuuHi JaHi Jar0Th 3MOTY CTBEPIKY-
BaTH, IO BUKOPHUCTAHHs Cy4aCHHX LU(POBHUX
IHCTPYMEHTIB 1 M1aTGOPM /I PO3BUTKY MOTCH-
miany mpsAMoi B3aeMopii 31 CHOXKHMBaueM, SIKUI
Ha/a€ JUPEKT MapKETHHI, MOXe 3a0e3nednTH
psaa mepeBar B (piHAHCOBOMY, OmepaliiiHOMY
1 pPUHKOBOMY aCIHEKTax:

— 3pOCTaHHS JOXO/IIB — OPEH/IU MOXKYTh BCTa-
HOBHTHU BJIACHUU MPSAMHH 3B 30K 13 KIIIEHTAMHU,
30UIBIIMBILYN 3aJIy4CHHS Ta KOe]ILieHT KOHBEp-
cii 32 JJOLIOMOTOKO BIIACHUX KaHAJIIB CJICKTPOHHOL
KoMepIii [22];

— MIiJBUIIEHHS PeHTa0eIbHOCTI — y OpeHmAiB
BIJICYTHSI HEOOXIJHICTh KOHKYPYBaTl 3 METOIO
Kpamioro Mo3uilioOHyBaHHs B Mara3uHi i IpoBe-
JICHHSI PEKJIaMHHUX aKLii 32 paxyHOK ILIIHOyTBO-
peHHs a00 TOPrOBUX BUTpAT, a00 JOMOBISTHUCS
3 pO3ApIOHUMH TOPTOBIIMU OO IIHH [16]'

— PO3LIMPEHHS OXOIUICHHS PUHKY — MiANpPH-
€EMCTBa BXe He oOMexeHi reorpadiuno abo
OXOIUICHHSM AMCTPUO IOTOPIB, SIKIIO BOHH IPO-
CYBAIOTh 1 IPOIAIOTH CBOIO MPOAYKIit0 Oe3mnoce-
PEIHBO CIIOKUBAYaM Yepe3 IHTEPHET. Terep BOHU
MOXYTh pPEaji30ByBaTH TOBapu Ta MOCIYTH Ha
IIBUJIKO3POCTAIOYMX PUHKAX 3 HAaHOUIbII 3aTpe-
OyBaHMMH CETMEHTAMHU CIIOKHBAYIB, IO 103BO-
Jsi€ iM Biipa3y BUHTH Ha CBITOBH piBeHb [2; 3];

— CKOPOYEHHS KaliTaJbHUX BUTPAT — MO3asK
HiANPUEMCTBAM HE TOTPIOHO PO3BUBATH CTa-
[IOHApHI TOYKH MPOAAXy JUIsl 3a0e3medeHHs
3pOCTaHHs, IPH LBOMY OYCBHJHO, LIO iCHY€E
HEOOXIZHICTh IHBECTYBaHHs y LM(POBI KaHAIM
KoMyHikauii [19];

— IIABUIUCHHS SIKICHOTO DIBHS OTPUMAHHS
iHpopmanii 1070 KIIIEHTIB — MiANPHEMCTBA
MOXYTh BHMKOPUCTOBYBatu Benuki naHi (big
data), siki reHepyoTbcsa LU(YPOBUMHU IHCTPYMEH-
TaMu 1 maargopmMaMu, 3 METOK KpaIioro posy-
MIHHS [IepeBar, Cocoly KHUTTS, 1eMorpadiyHux
XapaKTepUCTHK 1 nuIsXy 10 etamy npuaOaHHs
cBoix KuieHTis [10; 12];

— NIJABMIIECHHS SKICHOTO DPIBHSA BIHOCHH i3
KJIIEHTaMU HA OCHOBI aHAITUKU BEJTUKUX JIAHUX,
30KpeMa — HaJaHHsA NepCcOHi()IKOBAHUX HPOIO-
3ULIA Ta PO3pOOKM IHIMBIAYaTbHUX IPOrpam
nostibHOCTI [115 17];

— (opMyBaHHS LIMPOKOIO ACOPTUMEHTY
NPOAYKUIT — MiAMPUEMCTBA MOXKYTh HaJaBaTH
JOCTYII JI0 TOBHOTO KaTaJloTy CBOiX TOBapiB, HE
00MEXyIYHCh TUM, 10 PO3/piOHI poJaBIi BBa-
KaIOTh «IOMYJIIPHUMI» TOBapamiu [4].

OT:xe, MOXHA 3pOOUTH BUCHOBOK, 1110, ITi/IIO-
PSAKOBYIOUMCh OCHOBHMM IPHUHLUIAM JTUPEKT
MapkeTuHry, BusHadenux JI. Bynnepmenom [13],
a caMe: CTPATeriyHOrO CHPSMYBAHHS, KIIEHT
OpIEHTOBAHOCTI, OCOOIMBOTO CTABJICHHS 710 crio-
KHMBa4a, JOCTYIHOTO KOMYHIKALlIHHOTO 3B’f3KY,
IHTEpaKTHUBHOTO J1aJIOTy, 3aBOIOBAHHS KIII€HTA,

NParHEeHHS /10 3aBOIOBAHHS JIOSJIBHOCTI KIII€HTA
TOIO, /10 OCHOBHHMX (DYHKIIIH IUPEKT Mapke-
TUHTY MOYKHA BiJIHECTH:

— lH(I)OpMaI_III/IHa — (I)opMyBaHH;I a3 naHux
Opo TOCTIHHMX Ta MOTCHUIWHUX CIIOXKHBAYiB
JUTSI TTIBHUILEHHS! €(DeKTUBHOCTI poOOTH 3 HUMH,
a TaKoX HAJAHHS CIIOKMBayaM JOCTOBIPHOI Ta
HeynepeKeHol iHpopmallii Ipo ToBap, 110 Mpo-
NOHY€ETBCS 110 npnn6aHH;1'

- KOMyHlKaL[H/IHa — BUKOPHUCTAHHS TpaauLiii-
HUX Ta lHHOBaI_III/IHI/IX 3aco0iB MPSIMOTO Ta 3BO-
POTHOTO 3B’SI3KY 31 CIOKMBAaYaMU;

— OlepaTHBHA — LIBHMJKE HaJaHHs iH(opma-
UIHHKMX MaTepiaiB ClI0KHUBAYCBI;

— IMHAMIYHICTh — 3MiHA BUJIIB JUPEKT MapKe-
TUHTY B 3aJIS)KHOCTI BiI MoAudiKaIii mpoayKiii
Y1 TOBapYy,

— mepcoHipikauis — (OpMyBaHHS KIIIEHT-
OpIEHTOBAaHHX BIIHOCHH IHIMBILyaJbHO 3 KOXK-
HUM CIIO)KMBAYeM IPU BUKOPUCTAHHI CYyYacCHUX
1H(pOopMaLiHHO-KOMYHIKAaLIHHUX TEXHOJIOT1H;

— TePMIHOBICTb — MATPUMKA B3aEMOBITHOCUH
3 HOCTIHHUMH MOKYIIISIMHU.

[HTEHCUBHICTH PO3BUTKY MOOLJIBHOTO 3B SI3KY,
iH(pOpMaLiHHO-KOMYHIKALIHHUX TEXHOJIOTIH Ta
MosiBa CIIELiaTi30BaHUX HPOTPAMHUX IPOAYK-
TiB JO3BOJISIIOTH BHKOPUCTOBYBAaTH Pi3HOBHIU
JAMPEKT MApKeTUHIY JUlsl 3aUly4CHHs Ta yTpH-
MaHHs KIi€HTIB. BUKOHYyIOUM (YHKIIT AUPEKT
MapKeTHHTY MANPUEMCTBA 3ACOUIBIIOTO BUKO-
PHCTOBYIOTH HepCOHaJIBHl MPOJIaXi, KaTaJlory,
IHTepaKTHBHI TENeBi3ilHI KaHalIM, a B yMOBax
nouMpeHHss 1u@posizaiii akTMBHO pPO3BHBA-
€TbCS IHTEPHET-MAPKETHHT NUISIXOM 1MILJIEMEH-
Tallii TUPEKT MEITiB, MAPKETUHTY B COIIAJIbHUX
MEpe)Kax, OH-JAWH Ta KOHTEKCTHOI PEKJIaMHu,
KOHTEHT-MapKeTHHTY, 1HTEPaKTUBHOIO MOO1JIb-
HOTO MapKETHHTY B IHTEIPOBAaHY CHCTEMY IpO-
cyBaHHS Ta 30yTy mponykuii. Jlocsartu ycmixy
B peamizamii 3axofiB Ta ¢GopM AMPEKT Mapke-
TUHTY Ta OTPUMATH KOHKYPEHTHI IlepeBaru Mox-
JIMBO MPH OpraHizaiii KOHCTPYKTUBHOI CUCTEMHU
AMPEKT MAPKETHHIY, IO PO3LIMPHUTH KOJIO KIIi€H-
TiB, 1 SIK HACIIIJIOK, BILIMHE HA 3pOCTAHH 00CAIB
peasizanii ToBapiB Ta OTpUMaHHS MPUOYTKY 3a
YMOB OITUMI3aIlil BUTpAT.

PamionanbHa oprasizaimisi IUPEKT Mapke-
TUHIY sK TPOBIJHA CKJIaZ0Ba CHCTEMH YIIPaB-
JHHA HI,Z[HpI/IeMCTBOM nepeadayae JOTpUMAaHH
MOJI0KEHb OpraHi3aliifHO-MeTOANYHOT0, TEXHIY-
HOTO Ta HOPMATUBHO-IIPABOBOTO 3a0e3IICYCHHS,
YHOPAIKOBY€ BCi HEOOX1/HI IIPOLe/ypH [Uist B3a-
€MOJIii 3 LIJTBOBOIO AyJUTOPI€I0 Ta 3abe3neuye:
pO3pOOKY Ta 3arBEp/DKCHHS MAapKCTHHIOBOIO
TPOEKTY; 3aKpIIUIEHHS BIANOBIIAJIBHUX 0CI0
3a 3IHCHEHHS JMPEKT MapKETUHTY; BUKOPHUC-
TaHHS Ta KOHTPOJIb AOTPUMaHHS YHMHHUX HOP-
MaTUBHO-3aKOHOJIAaBUMX JTOKYMEHTIB; IIOIIYK,
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cucTeMaru3aliio, oOpoOKy, aHaii3 1aHux, $pop-
MyBaHHs 0a3u JaHUX; BUPOOHHULTBO MaTepiallis
B 3QJIEKHOCTI Bl 00paHUX IHCTPYMEHTIB JUPEKT
MapKeTHHTy (MiArOTOBKA TEKCTYy JJisi TOBiJO-
MJICHHSI, pEKJIaMH, po3po0Ka MAKeTy JIUCTIBKH);
301ICHEHHSI KOHTAKTy 3 MOTEHIIIMHUM MOKYII-
LieM, 3BEPHEHHs JI0 ayTCOPCUHrOBUX (yndin-
MEHT-BUPOOHULITB (I)opMyBaHHﬁ KyJBTYPH CILI-
KyBaHHS B KOHTEKCTI peastizallii MapKeTHHIOBUX
NPOEKTHHUX 1HimiaTHB. TexHiuHe 3a0e3neueHHs
BpPaxoBY€ BHMKOPUCTAHHS 3ac00iB MOOIIBHOTO
3B’5131<y, CTallioHapHi Tene(bOHH JApyKapHi, TeJte-
Bi3iiHI 3aCO0H, AUPEKT-MEHIn a;[pecm Ta 0e3-
azpecHi, lH(bOpMaI_III/IHO -KOMYHIKAIAHI TEXHO-
norii (Big data, xmMapHi TexHOJOrii, BipTyaJibHa
peaibHicTb). Oprasizawis IMPeKT MapKETHHIY
B 11epioz uu(poBizaLii HalaHo Ha puC. 3.
BaxiuBicTh  OpraHizauiiiHoro eramy 1ooy-
JIOBH JISUIBHOCTI B 00JIACTI AMPEKT MapKETHHIY
B mepiof uudposizauii mosjsArae y mpHpOAI
iioro GesnocepeHbOi NPAKTHYHOI 3HAYYLIOCTI,
OCKUIBKH 1O CyTi (haxiBIli 3 MapKETHUHIYy HaMa-
raloThCsl 31MCHIOBATH KOHTPOJIb HAJ| CIIOXKHBA-
YaMHM, KpIM TOTO KOJICH MapKeToJOor He Oakae
JApEMHO BUTPAYaTH KOILUTH Ta Yac, pO3CHIAI0YN

JIMCTU HE 3alliKaBJICHUM B MPOIYKTi a0 mpormo-
3MLIT KJIiEHTaM.

VY 1boMy KOHTEKCTI HaOyBa€e BaXXJIMBOTO 3HA-
YEeHHSl MHUTaHHS 30€pEeKEHHS Ta 3aXUCTy Iep-
COHAJBHUX JIaHUX KII€HTIB Ta (OpPMyBaHHI
cucTeMu Oe3leKu MPOTH aKTUBizawii Kibep3io-
YUHHOCTI Yy 3B’A3Ky 3 HPOMMCIOBUM UINMUTYH-
CTBOM. 3a3HayeHi MpOoOJEeMHI aCHEeKTH AUPEKT
MapKETHHTY € IPeIMETOM MOAANBIINX HAYKOBUX
Ta MPAKTUYHUX JOCHIIKEHb.

BucnoBku. Ha Qoni TexHigyHOro mporpecy
AMPEKT MapKeTHHT HaOyBae BCe OLIbLIe > TIPUXUITb-
HUKIB HE TUIKHM B Cepi pureiiny, a i B 1HIIMX
rajys3sx eKOHOMIKM, $KI paHillle HaBiThb HE
JyMaJjiy Ipo HGOGXi,Z[HiCTL 3aCTOCYBaHHSA IHCTPY-
MEHTapiiB NPSAMHUX MPOAAXK. 3pO3yMiNo, IO JUIs
301IBIIEHHS TOBApOOOOPOTY, NMPOCYBAHHS TOBA-
piB Ha CIIO)KMBUOMY PUHKY, PO3LIMPEHHS KOJIa
KJIIEHTIB TOPEYHUM BHKOPUCTOBYBAaTH BCI MOXK-
J1B1 OPMH TUPEKT MAPKETUHTY 3 000B’ I3KOBUM
JOTPUMAHHIM €THYHUX HOPM Ta MpaBWJI CIILI-
KyBaHHS B couiymi. bo came BOHM HajaroTh
MOMKIIMBICTE  30CepefuTH  iH(popMamiinuii Ta
HAyKOBO-TEXHIYHUI MOTEHII1a] HA KOHKPETHOMY
IJIbOBOMY CETMEHTI Ta 3abe3neuyBaTu TPUBAJi,

Opzanizayiitno-memoouute 3a0e3neueHts

Hopmamueno-npaeoee 3a0e3neueHns

1. Po3po0ka MapKkeTHHTOBOTO MPOEKTY Ta HOTO
3aTBEPKCHHS;

2. ®opmMyBaHHs 06a3M JaHUX;

00paHuX IHCTPYMEHTIB MPSMOTO MapKETHUHTY;

BUPOOHUIITB;

iHpopMarii.

3. BupoOHHUIITBO MaTepiamiB B 3al€KHOCTI BiJ
4. 3BepHEHHS 0 ayTCOPCUHTOBHUX (yI(iIMeHT-

5. Meroau 00poOKu, mepenadi Ta 30epiraHHs

3akonn VYkpainu: «llpo iHdopmarlitoy,
«IIpo oxopoHy mpaB Ha 3HAKH I TOBapiB 1
nocayr»; «IIpo aBTopchke paBo i cyMixkHI
paBay, «IIpo pexiamy», «IIpo erekTpoHHy
Komepiiton, «lIpo 3axucT mepcoHaTbHUX
JTAHUX» TOIIO.

BayTpimHi po3nopsiayi J0KyMEHTH.

Iunosayii A

A Momueayia

B
30BHILIHBOTO

JlupeKT MapKeTHHT

CEPCAOBUIIA Typhynenmuicmey

Broius
T snyrpinmsoro
cepeIoBHUILIA
Ilpomupivua ma

Hey32o DICeHicmb

Texniune 3ave3neuenns

JIOTIIKH;
2. IIporpaMHO-TEXHOJIOTIYHI 3aC00M;

direct-mail, agpecHi po3CHIKH.

1. TexniuHO-KOMYHIKaIliifHE 3a0e3MeYeHHs: MOOUIBHI IPUCTPOI, TENEBi3iiiHI 3ac00H, IHTEPaKTUBHI

3. InpopmaniitHo-koMyHiKaliifHI TexHoori1: Big data, xMapHi TeXHOJIOr1, BIpTyajbHa PEAIbHICTD;

Puc. 3. Opranizanisi AMpeKT MapKeTHUHIY B Nepiox mupposizamii

Loicepeno: aemopcuvka pospodka
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HaJIHI CTOCYHKH 31 CBOIMHU KJIIEHTaMH, 1 SIK
pe3ysbTar, OTpUMaTH OYiKyBaHI TpaH3akKIii 3a
OTepaLli€l0 KyMiBIi-NPOAAXy TOBApiB B Pi3HUX
KyTKax CIIO’KUBUOTO PUHKY.

Jnst migBumieHHsT €(QEKTUBHOCTI JAUPEKT
MapKeTHHTY Cy0’€KTaMu TOCIOJapIOBaHHs BBa-
KAEMO 3a HEOOXiJHE TOTPUMYBATUCSA BCTAHOB-
JICHOTO MOPSIIKY MO0 BUKOHAHHS OpraHizaiiii-
HUX MPOILEIYp 3a3HAYECHOTO BHUJIy MApKETHHTY,
BHKOPHCTOBYKOYH HOPMAaTHBHO-IPaBOBE, Opra-
Hi3alliifHO-MEeTOAMYHE Ta TexXHiyHe 3abe3Ie-
YEeHHSI, 1110 JO3BOJIUTH MIATPUMYBATH B3a€EMO/II0
3 LIBOBOIO ayAMTOPI€I0 B MEPio TAKTHYHOTO

Ta CTPATErivHOro PO3BUTKY IMJANPHEMCTBA.
BupimuTu 3aBnanHs oprasizaiii AUPEKT Map-
KETHHI'Y B yMOBax LM(pPOBHUX TpaHchopmalii
JI03BONIATE  Cy4acHi 1H(OPMALIHHO-KOMyHIKa-
uiiiHi TexHounorii, 30kpema Big Data, xmapHi
TEXHOJIOT1], BIPTyasibHa PEAIbHICTb, SKI HaJy-
FOTh MOXK/IMBICTE OTPHMYBATH JACTaIbHY iH(pOp-
Mailito Ta (popMmyBatu 6a3y 1aHuX, 3A1HCHIOBATH
00poOKy 310paHuX naHux, 30epiratu iX, BHKO-
pUCTOBYBATH (HaJaBaTH iHIINM KOPHCTyBadaMm
iH(opMauil) 3a NPU3HAYCHHAM Ta NpUAMATH
BYaCHI MapKEeTUHIOBI DILICHHS Yy pasi 3MiHH
MOBEJIIHKH CIIOKHUBAYiB.
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